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SECOND INTERNATIONAL BIENNALE ON NEGOTIATION

NEGOCIA - PARIS: NOVEMBER 17-18, 2005

NEGOTIATION AND WORLD TRANSFORMATIONS

Perspectives for research and action

Today, the world is undergoing rapid transformations in many domains. This phenomenon
has impacted various fields of expertise, including negotiating theory and practice.

How far do existing theories and practices take these transformations into account? Do the
evolutions of the modern world impact the foundations, mechanisms, processes and outcomes of
negotiations?

The Second International Biennale on Negotiation is calling for papers adressing the theme
« Negotiation and World Transformations ».

Papers are welcome on the following issues:

= Innovating in existing practices?

= Conflict, crisis and violence management

= Fairness and ethics in Negotiation

= Business negotiation (new domains, new practices, new requirements)
= The cultural dimension in future negotiations

= New profiles of negotiators

= Effective negotiation practices in a changing world

= Cooperation and competition

* New forms of mediation

» International conferences and world transformations
= New negotiation paradigms?

= Negotiation and complexity



Authors are invited to submit papers in one of the following formats:

Preferred option Other possible option
Full paper (20 pages maximum: Times New | Abstract or draft (5-7 pages, 1,000 words
Roman 12; 1,5 spacing) minimum, Times New Roman 12; 1,5 spacing)

which must include the following: topic,
Please note that the Scientific Committee guestioning, methodology and working
will give priority to full papers submitted. hypotheses.

¢ Including 4 to 5 key words

e Written in the language chosen for your presentation at the conference. The official
conference languages are French and English (with simultaneous translation during the
plenary sessions.)

Details to include:
= Your business and/or personal address (in the case of associate authors, indicate the
main speaker)
= Your e-mail address,
= Your title and affiliation
= Only Word or PDF documents can be accepted. Please forward to: transnego@negocia.fr

All proposals will be reviewed by the Scientific Committee for selection.

Selected papers from the conference will be published in the Conference proceedings.

Deadlines
= Deadline for abstracts/draft or papers April 1st, 2005
= Notification of acceptance by the Scientific Committee June 15th, 2005
= Final papers due September 15th, 2005

Steering and Organization Committee

Christophe Dupont, LEARN-ESC Lille/CCIP-NEGOCIA, Guy Olivier Faure, Sorbonne Paris V, Catherine
de Géry, CCIP/NEGOCIA, Sophie Richou, CCIP/NEGOCIA, Jacques Salzer, Université de
Paris IX-Dauphine, Daniel Sisco, CCIP/NEGOCIA, Christian Thuderoz INSA Lyon, Dorothée Tokic,
CCIP/NEGOCIA

Proposed Scientific Committee

Didier Bigo, Centre d'Etudes sur les Conflits, Paris, Jeanne Brett, Northwestern University, Peter
Carnevale, University of lllinois, Yifan Ding, Institute of World Development, Pékin,Daniel Druckman,
George Mason University, Christophe Dupont, LEARN-ESC Lille/CCIP-NEGOCIA, Guy Olivier Faure,
Sorbonne Paris V, Gilles Gauthier, HEC Montréal, Catherine de Géry, CCIP/NEGOCIA, Christophe
Jaffrelot, CERI, Sciences Po, Alain Jolibert, Université Pierre Mendés France, Christer Jonsson,
University of Lund, Sung Hee Kim, University of Kentucky, Victor A. Kremenyuk,
Russian Academy of Sciences, Alain Pekar Lempereur, ESSEC-IRENE, Roy Lewicki,
Ohio State University, Paul Meerts, Clingendael Institute, La Haye, Laurent Mermet, ENGREF,
Robert Mnookin, Program On Negotiation-Harvard, Frank Pfetsch, University of Heidelberg, D. G
Pruitt, State University of New York at Buffalo, Jacques Rojot, Université de Paris |1, Valérie Rosoux,
Université de Louvain-La-Neuve, Dominique Rouzies, CCIP/Groupe HEC, Jeswald Salacuse,
Tufts, Harvard, Jacques Salzer, Université de Paris IX-Dauphine, Melvin Shakun, New York
University, Gunnar Sjostedt, The Swedish Institute of International Affairs, Patrice Stern,
CCIP/ESCP-EAP, Christian Thuderoz, INSA Lyon, James A. Wall, University of Missouri, USA,
Stephen Weiss, York University, Toronto, I. William Zartman, Johns Hopkins University, Washington

Important contacts:
Dorothée Tokic, Head of NEGOSHARE
Sophie Richou, in charge of special projects for the Director of NEGOCIA
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